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nell PANT Tecseonsron 
Do you need a a Te , 
combustion ee et KLEAR-O-LINE CHEM CHARGE or CO 


chamber for a mye Ha . The Choice is up to you! 


Burnham Jubilee 4, “q, © 
5, 6, 7, 8, 9, 10- mS One complete valve for the two 


. i Klear-O-Line Chem Charge 
section boiler? We Is a Chemical under pres- 
a sure that opens plugged 
have it in stock. heavy or light oll lines due 
to sludge or minor icing 
a : problems. To reduce call 
We also have Original Equipment chambers for backs due to plugged lines 
most of American Standard, Burnham, Columbia Klear-QO-Line Chem Charge 
and Crane Boilers, and Bastian-Morley, Fitzgib- should be used as a main- 
bons, General Automatic, Gibraltar, Kohler, Koven, . tenance product summer or 
National Radiator, Loline, New Yorker, Peerless, . winter. 
Portmar, Repco, H.B. Smith, Thatcher, Utica, Weil- 
McLain, and Westcott-Snyder Boilers. 

Also, for Bonair, Century Engineering, Delta 
Heating, Oneida Heater, and Thatcher Furnaces. 

Also, for Aldrich, Bradford-White, Ford, 
Thatcher, and John Wood water heaters. 

Also, for Anchor, Federal Oil, Florence Mayo, 
Hardy-Newsom, Liggett, Long, Tharrington, 
Thomas and Vann tobacco curer combustion 
chambers. 























We also manufacture Vacuum-cast combustion 


chambers for Manufacturers. Klear-O-Line Valve comes complete with CO? 


i adapter, and gauge to indicate when plugged 
Monogram Products Company, Inc. line has opened. This eliminates guess work. 
731 North 35th Street, When CO? won't do, just remove pter a 
Philadelphia, Pennsylvania 19104 put on Klear-O-Line Chem Charge. 
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